
Building intelligence for solar companies

Your crews are ready. The list isn't.
Pureblue researches the commercial property base in your service area — appraisal records, permit history, ownership, and
whether the roof already carries panels — then scores every building and hands your team a ranked list. Installers get the
bare roofs. Cleaners and O&M companies get the arrays that already exist.

For commercial solar installers

The commercial roofs that don't have panels yet
Building Research Analyst — Turns a service area into a ranked list of
bare commercial roofs — size, year built, use type, owner of record and
whether they occupy the building — with the reasoning behind every
score shown, and the decision-maker attached.

Buildings, Not Just Businesses
You get buildings: address, roof area, year built, use type, owner of
record, last sale, and a confirmed read on whether anything is up there
already — researched from appraisal districts, city permits and aerial
imagery.

Scored On What Actually Closes
Each building carries a 0–100 score with the reasoning shown — usable
roof area, roof age, owner-occupied versus leased, a recent sale or tenant
build-out, and the energy intensity of what happens inside. Your team
starts at the top.

The Name On The Deed, And The One Who Answers
Owner of record, property manager and facilities contact are attached to
the building, and sequenced follow-up keeps unsigned proposals warm
through a sales cycle measured in months — with the rep alerted the
moment someone re-engages.

For solar cleaning & O&M companies

The arrays that already exist — and nobody
publishes
Service Coordinator — Keeps the installed base in front of you — which
arrays are in your zone, how old they are, when something last
happened to them, and who signs for the work — then handles intake,
quoting and scheduling when the calls come back.

The Map Nobody Else Has
Permit records and aerial imagery are cross-checked against each other
to build the installed base in your service area — array size, install year,
mount type, and the building's owner — with anything uncertain flagged
instead of guessed.

Scored On Service Need, Not Just Presence
System age, array size, time since the last recorded work on the roof, hail
and dust events in that ZIP, inverter and warranty milestones, and a
change of owner — the moment a service contract actually gets looked
at again.

Intake, Quoting And Scheduling, Around The Clock
An AI teammate takes the request, confirms the site and array details
already on file, quotes routine cleaning and inspection work from your
own rate card, and books it — escalating anything that isn't routine to a
human.

One research pass, three kinds of solar company
✓
Every building is researched once — appraisal
record, permit history, ownership, contacts — then
scored separately for install, cleaning and
maintenance, so a company that does all three
works one list instead of three

✓
Radar is packaged software, not a fixed-scope
implementation: hand us a service area, get a
ranked list, cancel anytime — no six-week build
before anybody makes a call

✓
The AI teammates that work the list — intake,
quoting, follow-up — are the same ones already
running in HVAC and field service, configured to
solar rather than written from scratch

Fixed-scope implementation
We design, build, and deploy your first AI
teammate and its workflows — live in weeks,
not quarters.

Platform subscription
Hosting, models, monitoring, and continuous
improvement included. Priced against a hire,
not a software seat.

Augmentation, not replacement
Your people handle judgment calls; the AI
teammate handles the repetitive work
between them.

See it running on work that looks like yours.
sales@pureblue.ai

Book a 20-minute demo

pureblue.ai/solutions/solar
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